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 Joe Cortese 

Joe joined DiMeo Schneider in 2008. He provides investment consulting services to 
family offices, nonprofit organizations, high net worth investors and other financial 
institutions as part of the firm’s Financial Institutions Outsourcing Practice. Joe gives 
advice and expertise on all facets of effective investment program design including 
establishing investment objectives, asset allocation and portfolio design, investment 

research and due diligence and overall practice management. Joe is also a member of the firm’s Private Markets 
Research Team. Prior to joining the firm, Joe worked for Morgan Stanley’s Private Wealth Management Office and 
as a Managing Director for an investment management firm implementing a value-focused, long/short equity 
strategy based on University of Chicago Booth research. Joe earned his MBA with concentrations in Analytic 
Finance and Accounting from the University of Chicago Booth School of Business and a BBA with a Certification 
in Entrepreneurial Management from the University of Iowa. Joe is a member of UNICEF’s NextGen Junior Board 
as well as Co-Founder of the Hawkeye Business Development Group of Chicago. Joe is currently serving as the 
Co-President of the University of Chicago Booth School of Business Alumni Club and is a frequent contributor to 
a number financial podcasts and the TD Ameritrade Network. 

 
Wassan M. Kasey 

 Wassan is passionate about helping advisors develop successful and thriving practices. She 
engages audiences with her enthusiasm for the business, helping equip advisors with the 
tools necessary to prepare for the future of the financial industry. Wassan uses dynamic 
stories and a results-oriented approach to discuss topics such as practice management, 
investor behavior, and industry trends.  
 

Wassan started her career working with private clients in her capacity as a Financial Advisor at Morgan Stanley. 
Her focus on clients expanded when she transitioned to Wells Fargo as an Investment Manager. During her time 
at Wells Fargo, Wassan held several roles including managing money for individual clients, performing duties as 
a Research Analyst, and specializing in Fiduciary Investment Management through her role as a Regional Sales 
Consultant. Prior to joining Capital Group, home of American Funds, Wassan was responsible for the Sales & 
Distribution efforts in the Western United States for Milliman Financial Risk Management.  
 
Wassan holds a bachelor’s degree in Business Administration from the University of Southern California’s 
Marshall School of Business.  
 
She lives in Pasadena, California, with her husband and son where she enjoys painting, a love of culinary arts 
and traveling. 
 

Doug Longo 

As a Senior Investment Strategist, Doug Longo supports Portfolio Management and 
Research in areas such as new strategies and enhancements to existing strategies. Doug is 
a frequent writer and presenter of various fixed income topics for Dimensional. Doug also 
manages Dimensional’s team of Investment Strategists. 
 
Doug began his career as an associate for Bear Stearns & Co. in New York City, where he 
gained experience trading and managing fixed income portfolios in corporate, municipal, 

mortgage-backed, and government debt. In April 2008, Doug transitioned to Merrill Lynch, 
where he continued to develop and manage fixed income portfolios. 
 



Prior to working in finance, Doug was one of the youngest sergeants in the history of the United States Marine 
Corps. As a Marine, he was awarded a Navy and Marine Corps Achievement Medal for leading his platoon on 
multiple operations in the Middle East. 
 
Doug holds an MBA from the University of California, Los Angeles, and a BS in finance from 
CW Post. 
 

Carolyn McClanahan 

Dr. McClanahan is a physician turned financial planner. In addition to working in her 
financial planning practice, Dr. McClanahan speaks regularly on the interplay between 
health and financial issues, particularly regarding aging, chronic illness, end of life, long 
term care, health care reform, and health care costs. She writes for Forbes and Advisor 
Perspectives and is quoted regularly in the Washington Post, New York Times, CNBC, and 
NPR. 
 

 

Joe Ross, ChFC, CLU®, CRC  
 
Joe Ross, ChFC, CLU, CRC has been in the insurance business since becoming fully 
licensed in 1978 at the age of 16, and went on to obtain his Insurance degree from the 
University of Iowa, being awarded the coveted Emmett J. Vaughan insurance 
scholarship. 
 
Growing up as one of 10 kids in the town in Iowa where they filmed “The Field of Dreams”, 
Joe’s career began as a member of his father’s top-producing Managing 

General Agency with E.F. Hutton Life in 1981. Their agency was consistently the top-producing 
MGA nationally, while Joe was also among the top 65 personal producers in the country for Hutton Life. 
 
In 1990 he became an Insurance & Estate Planning Specialist for Merrill Lynch in five Chicago-area offices, 
followed by Vice President of Sales and Marketing for three life insurance companies before spending the last 20 
years as the brainchild behind innovative sales concepts that have driven life insurance, annuity and retirement 
planning strategies in the independent agent and broker-dealer channels. In 2013 he brought those skills to AIG 
where he continues to build his legacy, inspiring financial advisors to make a difference in their clients’ lives. 
 
Ross says his secret to success is a combination of making complex concepts easy to understand, connecting 
ideas in ways that haven’t been done before, telling stories that connect products and ideas to emotions, and 
presenting concepts with enthusiasm. As a professional development coach, he shares his wealth of experience 
by showing agents and advisors how to take their game to new levels. 
 
Ross’s articles and presentations have been featured in Broker World, National Underwriter, LifeHealthPro, and 
ThinkAdvisor. 
 
In November of 2019 Joe received the NAILBA ID-20 Award (the National Association of Independent Life 
Brokerage) honoring the life insurance industry’s “most courageous innovators and visionaries who have 
made important contributions to the life insurance profession.” 
 
Well-known for his experience, insight, and motivational presentations, Joe is highly regarded as a Keynote 
speaker at conferences around the country. 
 
Joe’s personal Mission Statement is “To inspire people to achieve more” and today’s presentation should do 
exactly that. 
 
 

 



Tim Steffen, CPA, CFP®, CPWA® 

Tim Steffen is a Senior Consultant in the Advisor Education group at PIMCO. For more than 20 
years, Tim has provided training for financial professionals on advanced wealth management 
topics, including tax planning, retirement strategies, and wealth transfer techniques. Before 
joining PIMCO in 2019, Tim spent 20 years with Baird, most recently as Director of Advanced 
Planning. He also worked at Arthur Andersen, specializing in personal tax and financial planning. 
Mr. Steffen is a faculty member for the Certified Private Wealth Advisor® (CPWA®) program 
offered through the Investments and Wealth Institute (IWI®, formerly IMCA®). He earned a 

degree in accounting from the University of Illinois and holds the Certified Public Accountant license (CPA), and 
the Certified Financial Planner (CFP®) and CPWA® designations. 
 

Tim Ursiny, Ph.D., CBC, RCC™ 

Dr. Tim Ursiny, founder of Advantage Coaching & Training Inc., has been a speaker and 
certified business coach since 1997, specializing in mental, emotional and behavioral change. 
His areas of expertise include personal transformation, the psychology of change and building 
proactive mindsets and habits. He received his undergraduate degree from Wheaton College 
and his doctorate in psychology from Northern Illinois University. 
 
Dr. Tim is a frequent speaker on a variety of topics that benefit individuals in the workplace 

and personal life. He has spoken for many Fortune 500 companies. He has been interviewed and featured in 
The Wall Street Journal, The Bottom Line, The Chicago Tribune, People Magazine, Readers Digest, and other 
periodicals. He has also appeared on CNN radio news, VH-1 News, Total 
Living and ABC Channel 7 News. 
 
He has authored or coauthored fourteen books on the topics of coaching, conflict resolution, and confidence in 
the workplace. His book The Coward’s Guide to Conflict is in its fourth printing and has been translated into six 
foreign languages. 
 

Peter Walsh 

Peter Walsh is an attorney with twenty years of experience in estate and asset protection 
planning and inheritance litigation. Peter assists clients with preserving family wealth 
through estate and asset protection planning. For example, he utilizes various estate 
planning techniques to minimize taxes and administrative expenses upon the death or 
incapacity of a family member. Such planning may include a revocable trust to 
avoid the cost of court involvement upon the death or incapacity of the client or an 
irrevocable trust for efficient wealth transfers and creditor protection. Peter’s admission to 
the state bars of Wisconsin, Illinois and Florida allows him to provide estate planning to 

clients with interests in any one or more of these states. 
 
Similarly, Peter assists clients with planning for the high costs of caring for elderly or disabled family members 
at home or in a skilled nursing facility. This planning may involve incorporating private life or long-term care 
insurance into an estate plan to help recoup the costs of such care or restructuring ownership of family assets 
to allow for eligibility for public benefits, such as Medicaid, without the expenditure of all family assets. 
 
Peter helps individuals with inheritance litigation, tax and creditor disputes. With respect to inheritance litigation, 
Peter has successfully litigated will and trust contests, as well as claims for breach of fiduciary duty, intentional 
interference with inheritance and undue influence. He also defends claims filed against estates and trusts. 
 
Peter has broad experience with federal and state tax disputes. He has successfully resolved challenges to 
positions taken on client’s income tax, gift tax and estate tax returns, and has successfully challenged state 
property valuations related to real property taxes. 
 
Peter is recognized by The Best Lawyers in America® for Elder Law and is AV Preeminent® Peer Review 
Rated by Martindale-Hubbell®, the highest rating possible. Peter served as the Chair of the Elder Law 
Section of the State Bar of Wisconsin and as a member of the Wisconsin Attorney General’s Taskforce for 
the Reduction of Elder Abuse. 
 
 



Barry White 

Barry White is a Shareholder in the Litigation and Risk Management Practice Group. Barry’s 
practice focuses on business litigation and commercial law for a diverse range of businesses 
and individuals in the areas of contracts, patent infringement, warranty claims, property 
damage and shareholder disputes. Although he has significant experience in jury and bench 
trials, Barry is a strong proponent of creative problem solving and seeks to find efficient and 
cost-effective solutions to his clients’ disputes whenever possible. 
 

Barry represents a significant number of trade contractors and has considerable experience in construction 
law and construction litigation. In addition, he has authored articles tailored to the construction industry in 
Successful Builder Magazine and for the American Subcontractors Association. 
 
Barry is a frequent lecturer and presenter on Ethics issues and taught “Ethics for Wisconsin Lawyers,” a 
continuing legal education seminar sponsored by the University of Wisconsin Law School, since 2005. 
 
Barry is AV Preeminent® Peer Review Rated by Martindale-Hubbell® and is a member of the American Bar 
Association (Litigation Section), the State Bar of Wisconsin (Litigation and Construction Law Sections) and 
the Milwaukee Bar Association. He is the Chairman of the Village of Germantown Board of Zoning Appeals 
and serves as an Arbitrator for the State Bar of Wisconsin Fee Arbitration Panel. 
 


